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How to keep your pipeline full?



InsideSales Study

Found the average sales rep spends only 
36% of their time actually selling.

That’s 2/3 of their time on other activities.

We’re talking about 3 hours per day spent on 
prospecting.



How to keep your pipeline efficiently?



1. Build list through traditional means.
2. Find Contacts with GetProspect (or other 

list broker/builder).
3. Find Contacts on LinkedIn.

Where to 
Look



Why 
LinkedIn…

Over 600+ million users

of adult internet users in US 
are on LinkedIn

40%
check LinkedIn daily. (76% for 
executives)

Most affluent demographic.$

Millions of businesses.

25%



Nowhere else 
online can 
you…
HAND SELECT 
the EXACT 
people you 
want to target.



Finding them isn’t 
enough…



It’s tough to get your piece of the 
pie when you don’t have a way to 
position yourself as an authority or 

leader.



There’s way too much noise out there.



So how do you stand out?



Positioning.



Your Optimized Profile

…without a well-optimized profile, you won’t 
even have the opportunity to start 

relationships with your high-ticket prospects.

Authority





A good template to begin with:

[title], [company name] | We help 
[avatar] [benefit] [how]





Now that we know WHO you are targeting and HOW to 
position yourself…what’s next?



The LinkedIn Route

There are 2 routes…

The Automated Route



There are 2 routes…

The Automated 
Route



CONNECT
The right way to…





Leads are the lifeblood of your 
business.



2hrs 23min
Average time spent per day on 

social media in 2019

*Famemass



10 minutes per day?

What if I told you that it could be 
done in just… 



1. Connect



1. Connect



1. Connect



1. Connect



1. Connect



It’s that simple…



5 minutes a day = 10 connection 
requests…

So what’s next?



2. Contact



2. Contact



2. Contact



2. Contact



Just 10 minutes 
a day…



And you can keep your funnel full with prospects every 
single month…







Whether it’s…



BONUS REMINDER

LinkedSelling.com/get-prospect



“System Rocks - Sent out 107 messages last 
night got 58 opens already. 3-4 
appointments already scheduled for next 
week.”

- Cecil Cunningham, Marketing



“I followed the advice you gave during the training, I sent an 
email to my contacts that were “dormant” from the past 

couple years and the results were 4 prospects contacting me 
again just this week. 

I've now got some checking our apartments and houses, 
both are very interested in buying!"

- Diego Cruz, Real Estate



“The thing I love about it is it’s easy to use and intuitive. It’s not cluttered. I appreciate minimalism and simplicity of use.

I had used tools like Constant Contact in the past and got nothing in return.

Before a recent conference I sent out a campaign to 950 prospects that were going to be in attendance.

Using Connect 365 to deliver that message I generated over 200 responses, set-up over 60 appointments and landed 2 
clients immediately - before the conference even started.”
- Chris D, Recruiter

“One of the best investments for my business ever. I wasted a couple 
hours this weekend sending emails manually before I started with 

Connect 365.”
- Sean C., Entrepreneur

“This is a simple route. Other lead generation strategies or tools can be tough or complex and 
typically lead to having to bring on an employee to handle. This is user friendly.

I navigate it pretty well. I’ve landed one client from it recently following some of the 
recommendations from your team and overall I just like it, and will continue to use if for my email 
campaigns.”
- Richard J, Business Owner



“Hope! Connect365 is a sensible, low-cost solution to a difficult task that confounds many business owners. Its 
strength is that it is a strategy, not a series of unconnected ideas. We are now able to focus on a specific series of 
actions aimed at a specific target; a rifle shot rather than a shotgun. There is a defined direction to the day, which was not 
always the case before.

Connect 365 training is laid out logically and, I am able to work with a measure of confidence to achieve results.

That has been made possible by the generous support team. Their answers are speedy and detailed. 

-Sydney Tremayne, Finance

"We're just getting started but after trying other methods, Connect 365 
has produced the fastest and most scalable results so far! I've tried 

several programs to generate leads and nothing comes close to 
Connect 365. The ease and simplicity is amazing! 79.5% open rate 

and 4 proposal submissions sent out from my last 
campaign."

- Michael Hunt, IT

“The product and the support you offer are just awesome!
- Larry Boyer, Management Consulting



Action Items



TODAY’S HOMEWORK:

1. Set time in calendar for 
prospecting.



What’s Next?



Tomorrow:

Advanced Messaging Strategies and 
Use Cases for Connect 365

Our 
Agenda


