
Take 
the 

lead.



How I Learned to Stop Dreading 
Prospecting and Love the Process...
Learn how to properly value EVERY prospect you find and the 
best places to locate them efficiently.
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Quit wasting time.
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Find BETTER prospects.
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Make it fun.
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Question:



Prospecting



Prospecting



Prospect Value
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What is a top prospect worth to your 
business?
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Prospect -> Lead -> Client
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What is a top prospect worth to your 
business?





Connect365.io/calc



Prospect Profile
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Your Prospect Profile:

…is all about understanding exactly 
who your ideal prospect is. It’s a 

cheat sheet that identifies exactly 
who your ideal client is.
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I can work with anyone.
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I can work with anyone who needs what I 
provide.
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But…who should you WANT to talk to?
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What types of people (companies) have you 
worked with in the past?
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Who have you had especially good success 
with?
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Who made the buying decision?
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What types of skills might they have on their 
profile?
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What publications, blogs, influencers, etc. are 
they following?
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What do we do with this information?



LinkedIn Search Capabilities
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3rd-Party Lead Software
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Prospecting Rules of Engagement

1. Know your prospect’s value.
2. Set a weekly goal or challenge.
3. Move quickly.

a. Filter as best you can to Prospect 
Profile.

b. Vet further throughout sales process.
4. Make time.
5. Celebrate progress.
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The Progress Principle

“Capturing small wins on MEANINGFUL PROJECTS every day 
enhances motivation and results.” 

- Harvard Business Review

Prospect -> Lead -> Client
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“Don’t watch the clock; do what it 
does. Keep going.”

~ Sam Levenson



Call Held 8/19 at 1 pm (central) with Rob Lime

On the next:


