
Take 
the 

lead.



My Biggest Time-Saving Tricks when 
Prospecting on LinkedIn

How to be most efficient with your LinkedIn prospecting, database 
building and email gathering...



With me today...

Jasper Blake





While 55% list 
increasing total lead 
volume as a priority 

for the next year.

Where else can I: 

Hand select the right people?
With extremely ACCURATE contact info?
Instantly build more awareness...



6 Tips to More Efficient Prospecting
1. Define Prospect Profile.
2. Build Search(es).
3. Write Connection Request Script.
4. Assembly Line Process.
5. Set Goal & Track.
6. Email Gather in Bulk.
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Your Prospect Profile:

…is all about understanding exactly 
who your ideal prospect is. It’s a 

cheat sheet that identifies exactly 
who your ideal client is.
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I can work with anyone.
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I can work with anyone who needs what I 
provide.
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But…who should you WANT to talk to?
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What types of people (companies) have you 
worked with in the past?
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Who have you had especially good success 
with?
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Who made the buying decision?
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What types of skills might they have on their 
profile?
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What publications, blogs, influencers, etc. are 
they following?
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What do we do with this information?
Build LinkedIn Searches and Segment.



Build Search(es)
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Build Search(es)

Aim for majority of results being good prospect fits and good 
volume.

Start broad...narrow down.

You won’t get 100% of results being people you send a 
request to going overboard (reducing volume).



7 Pillars to 
Effective 
Messaging

Connect365.io/cm
Download at:



While 55% list 
increasing total lead 
volume as a priority 

for the next year.

Connection Request Script

Hey >>INSERT FIRST NAME<<, 

I came across your profile here on LinkedIn and thought we 
could benefit from being connected. 

Thanks!

 >>INSERT YOUR NAME<< 
>>YOUR TITLE<<  (group or company name)



While 55% list 
increasing total lead 
volume as a priority 

for the next year.

Example

Hey Sarah, 

I came across your profile and noticed we both have an interest in 
digital marketing. I thought we could benefit from being 
connected. 

Hope business is going well!

Thanks,
Josh Turner
Founder, Small Biz Forum 
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Referral Example
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Why?



Key Concept:

Save this script in a notepad with the name 
fields left blank.
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Assembly Line Checklist

1. Open (in new tab) 10-20 profiles that look like a good fit.
2. Click ‘Connect’ and ‘Add Note’ on each prospect’s 

profile page.
3. Paste in Request script to all notes.
4. Edit to include First Name in all messages.
5. Send.



A few thoughts on reviewing profiles...
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Prospect -> Lead -> Client
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Set Goal & Track

Connect365.io/pvc
Download at:
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Timeline

1. Send Requests
2. WAIT 24-48 hours - check acceptances
3. Add emails when you’ve reached goal
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● <20-25% accepted within 48 hrs = Low
● 35% accepted within 48 hrs = Average
● 45%+ within 48 hrs = Great

Benchmarks
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Email Gathering

When I’m ready to export...here’s what I do.



While 55% list 
increasing total lead 
volume as a priority 

for the next year.

Step 1

Export Contacts from LinkedIn.

https://www.linkedin.com/psettings/member-data
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Step 2

Copy/Paste Contact Details into Your Tracking Sheet. 
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Step 3

Add Contact’s email information to your Sheet.
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6 Tips to More Efficient Prospecting
1. Define Prospect Profile.
2. Build Search(es).
3. Write Connection Request Script.
4. Assembly Line Process.
5. Set Goal & Track.
6. Email Gather in Bulk.



Questions???



Getting to a Decision
Call Held 6/2 at 1 pm (central)

On the next Mastermind:


