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THE MARKETING LAB

My Biggest Time-Saving Tricks when
Prospecting on LinkedIn

How to be most efficient with your LinkedIn prospecting, database
building and email gathering...
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With me today...

Jasper Blake
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Over 500+ million users

of adult internet users in US
are on LinkedIn

check LinkedIn daily. (76% for
executives)

Most affluent demographic.

Millions of businesses.



Where else can I:

Hand select the right people?
With extremely ACCURATE contact info?

Instantly build more awareness...
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6 Tips to More Efficient Prospecting

cabkhwh=

Define Prospect Profile.

Build Search(es).

Write Connection Request Script.
Assembly Line Process.

Set Goal & Track.

Email Gather in Bulk.




Your Prospect Profile:

...is all about understanding exactly

who your ideal prospect is. It's a

cheat sheet that identities exactly
who your ideal client is.
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| can work with anyone.




| can work with anyone who needs what |
provide.




But..who should you WANT to talk to?




What types of people (companies) have you
worked with in the past?
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Who have you had especially good success
with?
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Who made the buying decision?
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What types of skills might they have on their
profile?
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What publications, blogs, influencers, etc. are
they following?
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What do we do with this information?

Build LinkedIn Searches and Segment.




Build Search(es)

Years in current position -

Less than 1 year

1 to 2 years

3 to 5 years

6 to 10 years

More than 10 years

Company headcount -

Self-employed (22) -
1-10 (168)

11-50 (289)

51-200 (451)

201-500 (440)

501-1000 (364)

1001-5000 (1,004)

5001-10,000 (477) ¥

Industry

Financial Services X

Fdd ndustries

Banking (7.5K+)

nsurance {6X+)

Information Technology and Senvices {9...
Computer Software (38K+)

nternet (93K+)

Accounting (3.5K+)

Marketing and Advertising (300K+)
nvestment Banking {587}

Years in current position

6 to 10 years X
More than 10 years X

Less than 1 year (20)

Company headcount

Self-employed (6)
51-200 (118)
501-1000 (94)
1001-5000 (250)
5001-10,000 (154)
10,000+ (864)
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Build Search(es)

Aim for majority of results being good prospect fits and good
volume.

Start broad...narrow down.

You won't get 100% of results being people you send a
request to going overboard (reducing volume).
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Connect 365 Campaign Management Template ¢ @ ~ B Q'

File Edit View Insert Format Data Tools Add-ons Help All changes saved in Drive

~ o~ @ T 100% v $ % 0 .00 123v Al - 10 - B ISA & H E- i -y ol YV~ 3ZI- A
A B c D E F G H
# Contacts Added Date Added (est) Last Message Date Classification Tag Status Tag Next Step?
Campaign Name: 0
Campaign Tag:
Campaign Type: v
Length of Campaign:

Click File -> "Make a

NOTE: Copy” to get a version that
you can edit.
Add 1000 more rows at bottom.
+ = Template ~ Example ~ Example 2 ~

Download at:

Connect365.i0/cm




Connection Request Script

Hey >>INSERT FIRST NAME<<,

| came across your profile here on LinkedIn and thought we
could benefit from being connected.

Thanks!

>>|INSERT YOUR NAME<<
>>YOUR TITLE<< (group or company name)
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Example

Hey Sarah,

| came across your profile and noticed we both have an interest in
digital marketing. | thought we could benefit from being
connected.

Hope business is going well!

Thanks,
Josh Turner
Founder, Small Biz Forum
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Referral Example

Send invitation X

‘ David Wagstaff - 2nd

Include a personal message (optional):

Hi David

m reaching out because I'm building a refemral network of other business
owners in the St. Louis area, and I'd love to include you if you're interested in
getting referrals.

Josh

Save as lead

P




Why?

Invitations

A s ae W

S Lead Generation - Market Research - Digital Marketing - Management Consulting ...

@D Molly McGinnis and 1 other

“ O - A T .

Founder Real Estate Professionals Network (R.E.P.N.) | Real Esta
Q@D Jake

and 4 otf

See all 24

11 others

Looking forward to your 5-day challenge! Would also be honored to be added to your
LinkedIn professional network!!

Dr. Scott See less

Reply to SCOTT
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Key Concept:

Save this script in a notepad with the name
fields left blank.




Assembly Line Checklist

—_—

Open (in new tab) 10-20 profiles that look like a good fit.
2. Click '‘Connect’ and ‘Add Note’ on each prospect’s
profile page.

3. Paste in Request script to all notes.
4. Edit to include First Name in all messages.
5. Send.




A few thoughts on reviewing profiles...
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Prospect -> Lead -> Client




Set Goal & Track

Monthly Prospecting Goal
(this will auto-calculate)

Prospects You Must Add to Your List
Each Month

Instructions Prospect Value Calculator
Marketing & Sales KP1 Calculator
Step 2: Fill in Cells €5 and E6 as best you can for your b'.‘smes.s_ATh:s vilte\l Goal for How Many New Clients You'd Like to Close This vear 8
us how much revenue you'd expect to collect from the new dient goal —_—
you've st for next year. v
Averzge Lifetme valus of 2 New Client $40,000
Note: This cell will outo-calculate bosed on your numbers above. —-->| Expected Total Revenue from Clients You Close Next Year: $240,000.00
Step 3: Fill in 9 and E10 3s best you can for ','our bus@es;. {if you aren't sure Closing Percentage {Booked Call -> New Client) 10%
of your Conversion to Call %...use 10% as a starting point.) 2 . s
Conversion to Call (Prospect on List -> Booked Call) 10%
Note: This cell will cuto-calculate based on your numbers above. —--*| Appointments Needed: s0
Note: This cell will auto-caiculate based on your numbers above. ----=| Prospects Needed: 500
his cell will guto-caiculate based on your numbers above and will tell
e estimated dollar amount each individual prospect you add to your
fist is worth to your business next year. —--=|$§ Value of Each Prospect =--> $400.00
By Adding 20 New Prospects to My List | Should Generate -----> $8,000.00
By Adding 50 New Prospects 1o My List | Should Generate -----> $20.000.00

Download at:

Connect365.i0/pvc
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Timeline

1. Send Requests
2. WAIT 24-48 hours - check acceptances
3. Add emails when you've reached goal
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Benchmarks

o <20-25% accepted within 48 hrs = Low

e 35% accepted within 48 hrs = Average
® 45%+ within 48 hrs = Great
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Email Gathering

When I'm ready to export...here’s what | do.




Account

How others see your profile and

network information

Step 1

How others see your Linkedin

activity
| How Linkedin uses your data
Job seeking preferences

Blocking and hiding

Privacy Ads

Communications

Get a copy of your data

See your options for accessing a copy of your account data, connections, and
more

r LinkedIn data belong
time or view the rich media yo

download an archive any

(C) Download larger data archive, including connections, contacts, account history, and
information we infer about you ba¥ed on your profile and activity. Learn more

o Want something in particular? Select tfgdata files you're most interested in.

[ Articies

Connections
[] imperted Contacts [[] Messages
[ Invitations

[ Profile

[C] Recommendations [] Registration

nload will be ready in about 10 mins

Don't see what you want? Visit our Help Center.

Export Contacts from LinkedIn.

https://www.linkedin.com/psettings/member-data

Close
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Step 2

34 EJohn Maxwell 240ption/Business ! 20-Aug-20
35 K eil Becky Megafxstc Account v 20-Aug-20
Auan Rone Rivera Rojmcriverre La Consuli Director E 20-Aug-20
hil Mettra Zorakle Pr VP of Clie 16-Jul-20

38 Alex Fechner The Adver Director C 9-Jul-20
39 |Shay Amin MedXPrin Represent 9-Jul-20

Copy/Paste Contact Details into Your Tracking Sheet.
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M. Paul

Contact Info

@ M. pau's Profile

& Websites

Franchise
For That.

Agency @@ | -

& Deveslfvanddielor Thatopm =

. \ ’ View in Sales Navigator ‘ I More... I

Email
M. Paul - st [
| Can Help You Fire Your Boss And Start Your Own Successful Y -
Business Through Franchising. Are You Interested? TWitter
Baltimore, Maryland Area - 500+ connections - Contact info wg

\ Connected

October 19, 2019

Add Contact’s email information to your Sheet.
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L0 Cans OF Linhachn - Mand Iched Linhadis Loads Foom Linbkad Seiing -

Tobwas Mayy




29,091 Connections

William
Heip €.7

sme Search with filters
ness Through | Message "
{Message }
‘Message |
ca §3<.2 Bilion In Revenue Ciosed i Message [
ainer | Helping UK SME executives &

[ Message |

comw:'cr@

0 Manage synced and imported contacts

AJQ personal contacts

“

Q

Come explore our Keeley'n Culture




6 Tips to More Efficient Prospecting
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Define Prospect Profile.

Build Search(es).

Write Connection Request Script.
Assembly Line Process.

Set Goal & Track.

Email Gather in Bulk.




Questions???




On the next Mastermind:

Outbound
Sales Mastery

Getting to a Decision
Call Held 6/2 at 1 pm (central)
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